Realtors look at festive season to boost sales

Abhishek Behl
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GURUGRAM: With the Festrval
sevsom finally bere, real estate
developers In Gurugram are
boping that the kst quarer of
2020 would be mone fruitful
than the rest of the year.

The Covid-induced natonal
lockdown hit the sector hard
with sabes plummecting drast
cally. From July to Sepiember.
with the country relaxing
restrictions in phases, there was
a nothoeable rebound and sales
trrprovest, resc hing 60% of the:
pr-lockdown scenario, accord-
Ing to repars by privase consult-
ants.

Bast the comming months are o
testing time. With Dusschra, on
October 25, and Diwali. on
Novernber 14, the queston that
real estate expeTts are asking is
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thart willl the customer imyvest in
rea | estate?

Devel opors  across  the

natinal capital region (NCR)
are, therefore wooing bayvers
with Innoeative moves — allow
ing peaple 1o buy teeir property
in exchange for their undeliv-
ered ones, armctive discount
schwomes. and flexible payment

aptions.

Market watchers say this
coukd potentinlly give the sector
the boast it has been seek-
ing.“The pickup in sales i the
July-September quarer & driven
by alfordable and mid-segment
howsing and by end-users mtiers
wo amd three cithes. Aroand
500,000 home bans under Prad-
than Mantri Awas Yojam [PALAY)
were distributed by a lange pri-
wate anks in the bast sbx month.
Thie festive season will see a fur-
ther jump in sales by aboat

3%, sadd Vinod Behl, a real
estate expert hased in the city,

MM a ciry-based developer
isoffering custneners a ready-to-
mave in property in exchange
for theirs that may be undediv-
erixl. Called the Tort your Prap-
ety plan, this isavailable o cs-
tomers af commaicrcial and resi:
dential projects. sald the
developer. “Cuslomers can
upgrsde their property by aping
for a new property from our
portfalio,” sid Pankaj Bansal,
direcior, MM Groun.

The Signamure Group has
decided to offer an immediate
cashback of #5) 000 on the oo
slonof hanteras.”The enguir-
s and sales have increased in
the third quarter of the year and
wi have been able to allot 4,000
properties in the last few
maonths.” said Pradeep Aggar-

wal, chairman and managing

director, Signature Developers

Another developer, who did
oo wish i coime o recond, said
that he has decided o forego
parking fees and maintenance
fees for three years, and has
devided not to charge preferen-
tiad location cost. Cther develop-
ersare even offering discoant of
1% o 2% discount on stamp duty
churges, which otherwise
ranged froe 5o 7% ol the enting
deal, said Behl adiding that these
diseounts and fexdbe payment
mans will play o crucial role in
converting those who are wait-
g b ember e market iolo buy-
[z 58

Gauray Kumar, wh is look-
Ing o buy a home, when asked
wheether the curment offers mxdle
Iy developers carry weighe, said
that the present times were the
best for an end user o buy a
home os imberest mic was lw,

The present crisis, the experts
say s more serious than demans
ctisation, However, developers
are oonfideat that tey will be
able to scll this vear, albedt
slomwly. “We ane not holding large
events due to Covid-159 and
instead reaching ot to buwers
with upfront discounts,” said
Kamaljeet Sngh VP, Beswech
Desvelogurs.

Ashish Sarin, CEO, AlphaComp
saiil that factors [k low interest
rate, alirnctive payment plans,
governmend-aided recovery pro-
grammes will help the industry
do bister,
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Realtors offer cash discounts, porting of stuck
properties to attract customers during festival season

‘ Astephen Behl

With the festival season fast approaching, real estate developers in Gurugram are hoping that
the last quarter of 2020 would be more fruitful than the rest of the year.

The Covid-19-induced national lockdown, which began in March, hit the sector hard with
almost no sales. From July to September, with the country relaxing restrictions in phases, there
was a noticeable rebound and sales improved, reaching 60% of the pre-lockdown scenario,
according to reports by private consultants.

But the coming months are a testing time. With Dussehra, on October 25, and Diwali, on
November 14, the question that real estate experts are asking is that will the customer spend?
Or will they rather save keeping in mind the coronavirus disease pandemic is not yet showing
any signs of abatement?

Developers across the national capital region (NCR) have pre-empted this with innovative
moves — allowing people to buy their property in exchange for their undelivered ones (a
scheme called "porting™), attractive discount schemes, and flexible payment plans.

Earlier, developers would offer free tickets to exotic destinations abroad such as Europe, free
parking space, modular kitchens and finished bathrooms, wooden flooring and similar freebies
that would attract customers. However, in the current scenario, buyers are preferring healthy
cash discounts and flexible pavment plans.

Market watchers say this could potentially give the sector the boost it has been seeking."The
pickup in sales in the July-September quarter is driven by affordable and mid-segment housing
and by end-users in tiers two and three cities. Around 50,000 home loans under Pradhan
Mantri Awas Yojana (PMAY) were distributed by a large private bank in the last six month. The
festive season will see a further jump in sales by about 30%,” said Vinod Behl, a real estate
expert based in the city.

Under the PMAY, buyers get an interest subsidy of 3% for loans up to P45 lakh while for EWS
housing it is around 6%, say officials.Earlier, whereas consumers looked for future value
appreciation, they are now looking for more short-term tangible options.




Porting

M3M, a city-based developer has offered customers a readyv-to-move in property in exchange
for theirs that may be undelivered due to construction delays or other reasons. Called the “Port
your Property’ plan, this is available to customers of commercial and residential projects, said
the developer. These "disputed” properties can be anywhere in the country.

“Customers can upgrade their property by opting for a new property from our portfolio.
Whatever the amount is paid to the earlier developer would be adjusted in the new project.
This will lower the cost of acquisition and a chance for buyers to get out of a stuck property,”
said Pankaj Bansal, director, M3M Group, which, however, is not offering any other kind of
discount.

Cashback, discounts and fee cuts

The Signature Group, which develops affordable housing, has decided to offer an immediate
cashback of P51,000 on the occasion of Dhanteras for all properties that are booked during
festival season.

“The enquiries and sales have increased in the third quarter of the vear and we have been able
to allot 4,000 properties in the last few months. Cash discounts, easy payment plans would be

made available to serious buyers during festival season,” said Pradeep Aggarwal, chairman and
managing director, Signature Developers.

Another developer, who did not wish to come on record, said that he has decided to forego
parking fees and maintenance fees for three years, and has decided not to charge preferential
location cost. These costs earlier formed almost 5% to 7% of the property price tag.

“If the customer wants more, we will even offer to reduce the club charges so that sale
happens. Everyone is doing this but won’t accept in public,” he said.

Other developers are even offering discount of 1% to 2% discount on stamp duty charges,
which otherwise ranged from 5 to 7% of the entire deal, says Behl. "With no GST to pay on
ready-to-move-in houses, the discount on stamp duty makes the deal even more sweet for
prospective buvers,” he adds.

According to Pawan Sharma, a broker in Sector 85, said that such offers were attracting buvers.
“The festival season is likely to get better with these offers that were not available earlier,” he
said.



Advantages of these options

The discounts and flexible payment plans will play a crucial role in converting those who are
waiting to enter the market into buyers, said Behl.

"Developers have large inventories of ‘ready-to-move-in’ properties and they want to monetise
the same to ensure positive cash flows. It will help them to launch new projects and ensure its
completion,” said Behl.

Gaurav Kumar, who is looking to buy a home, when asked whether the current offers made by
developers carrv weight, said that the present times were the best for an end user to buy a
home as interest rate was low, the developers were offering discounts and were desperate to
make sales. * There can't be better times to buy a home in this city,” he said.

Challenge graver than demonetisation

The present crisis, the experts say is more serious than demonetisation, which too had a
profound negative effect on the sector. But the loss of jobs and salary cuts, were not a factor
then. “That was manageable but the problems caused by Covid-19 seems to be unending,” said
a developer, who did not want to be named.

Developers are confident that they will be able to sell this vear, albeit slowly.

"We are not holding large events due to Covid-19 and instead reaching out to buvers with
upfront discounts. In a number of cases we are letting them take possession of property even as
they arrange pavments flexibly in six to nine months. Also, part-payment now and paving the
rest of the amount in four to five vears is also gaining traction,” said Kamaljeet Singh, vice
president, Bestech Developers.

“Both premium and affordable properties will be made available at attractive terms so that
interested buyers can take the right decision. We will also launch new properties in affordable
and premium categories during festival season,” said Prashant Solomon, managing director,

Chintels.
Ashish Sarin, CEQ, AlphaCorp said that combination of demand and supply side enablers such

as low interest rate, attractive payment plans, government-aided recovery programmes will
help the industry do better.

The Central government had created a P20,000 crore fund in June for real estate projects that
was expected help complete around 350,000 flats and houses stuck in various stages of
construction.

Solomon, also the spokesperson for CREDAI Haryana, said these measures had a positive
impact on stressed projects.



